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Forward Looking 
Statements and 
Non-GAAP 
Disclaimer 

This presentation and the accompanying oral presentation contain forward-looking statements that involve substantial risk a
This presentation and the accompanying oral presentation contain forward-looking statements that involve substantial risks 
and uncertainties, which include, but are not limited to, statements regarding our future results of operations and financial 
position, including our expectations regarding future growth, the impact of investment rebalancing and cost reduction 
activities and our business model on such growth, and demand for our products and solutions; business strategy; plans and 
objectives for expansion and future operations; our focus on and the growth and adoption of our Elastic Cloud offering; our 
assessments of our competitive advantages and the strength of our solutions and products;  our go-to-market and growth 
strategies and the effectiveness of such strategies; assessments of our strategic partnerships; the expected performance or 
benefits of our offerings; our customer base; estimates of our potential addressable market and growth opportunities and our 
ability to address those opportunities; and the drivers of growth and the benefits of our investments. Actual outcomes and 
results may differ materially from those contemplated by these forward-looking statements due to uncertainties, risks, and 
changes in circumstances, including but not limited to those related to: our future financial performance, including our 
expectations regarding our revenue, cost of revenue, gross profit or gross margin, operating expenses (which include 
changes in sales and marketing, research and development and general and administrative expenses), and our ability to 
achieve and maintain future profitability; our ability to continue to deliver and improve our offerings and develop new 
offerings; customer acceptance and purchase of our new and existing offerings and the expansion and adoption of our 
Elastic Cloud offerings; our ability to realize value from investments and cost reduction efforts in the business; our ability to 
maintain and expand our user and customer base; the impact of the uncertain macroeconomic environment, ongoing 
conflict between Russia and Ukraine, and effects of the COVID-19 pandemic on our business, operations, hiring and 
financial results, and on businesses and spending priorities of our customers and partners; the impact of our licensing model 
on the use and adoption of our software; the impact of our pricing model strategies on our business; the impact of foreign 
currency exchange rate fluctuations and the uncertain inflation and interest rate environments on our results; our 
international expansion strategy; our operating results and cash flows; the sufficiency of our capital resources; our ability to 
successfully execute our go-to-market strategy and expand in new and existing markets, and our ability to forecast customer 
retention and expansion; and general market, political, economic and business conditions.

Additional risks and uncertainties that could cause actual outcomes and results to differ materially are included in our filings 
with the Securities and Exchange Commission (the “SEC”), including our Annual Report on Form 10-K for the fiscal year 
ended April 30, 2022 and other subsequent reports filed with the SEC. SEC filings are available on the Investor Relations 
section of Elastic’s website at ir.elastic.co and the SEC’s website at www.sec.gov. Elastic assumes no obligation to, and 
does not currently intend to, update any such forward-looking statements, except as required by law.

In addition to GAAP financial information, this presentation includes certain non-GAAP financial measures.  See the 
Appendix for a reconciliation of all historical non-GAAP financial measures to their nearest GAAP equivalent.



Elastic Overview



Elastic at a Glance (NYSE: ESTC)

1,110
Customers 
>$100K ACV

~19,900
Total Customers

~120%
Net Expansion Rate

8%
Non-GAAP 
Operating Margin2

~$5.6B
Market 
Capitalization1

42%
Revenue from 
outside the U.S.

Founded 2012

Distributed by design

Total 
Revenue

$275M

1As of March 2, 2023
2 See appendix for reconciliation to GAAP
All data as of or for the quarter ended January 31, 2023, unless stated otherwise



 As of or for the quarter ended January 31, 2023
cc = constant currency

Elastic Highlights: Search. Observe. Protect.

Large, Diverse User and Customer Base 
Over 3.6B downloads

Secular Tailwinds Driving Significant Opportunity
$88B TAM in 2023

High Recurring Revenue Model
Total Revenue: $275M; 27% YoY growth cc
Subscription Revenue: 93% of total revenue

Strong Customer Growth 
~19,900 Subscription Customers; >1,110 customers with 
ACV >$100K; >4,000 customers with ACV >$10K

Diverse Deployment Model - On-premise, 
hybrid, public cloud
40% of total revenue Elastic Cloud; 40% YoY growth cc
53% of total revenue Self-Managed; 17% YoY growth cc

Sustainable Competitive Differentiation 
Rich features on a single stack for Observability, 
Security and Enterprise Search

Experienced Team
Strong capabilities to build a generational 
company

Strong Expansion Motion with Multiple Levers
Multiple expansion motions drive high Net Expansion 
Rate of ~120%



One data analytics platform for 3 search-powered 
solutions: Enterprise Search, Observability, Security

Enterprise Search Observability Security

Kibana

Elasticsearch

Integrations

Public cloud Hybrid On-premises

● Search finds insights across your enterprise 
apps and content repositories to improve 
employee productivity and satisfaction

● Search discovers insights from within your 
enterprise systems, applications, and 
infrastructure to drive operational efficiencies

● Search correlates insights within your security 
data, networks, and endpoints to protect your 
organization and thwart attacks



One platform to 
buy, maintain, and manage

No edge of the map Tool consolidation Operational efficiencies

Observability Security Enterprise Search

Kibana

Elasticsearch

Integrations

Public Hybrid On-premises
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$88B

Our total addressable market

$45B

Source for 2023 TAM: IDC Semiannual Software Tracker - Final Historical 2021 | H2;   IDC Semiannual Security Products Tracker - Final Historical 2021 | H2
Search consists of Intelligent Knowledge Discovery and portions of Digital Commerce, Customer Service Applications, Text & Audio AI, and others
Observability consists of IT Operations Management and portions of IT Automation and Configuration Management and others
Security consists of Modern Endpoint Security, SIEM, Server Security, and Tier-2 SOC Analytics / Cloud Native XDR
Elastic Platform consists of portions of Database management systems, End-User Query/Reporting/Analysis, and others

2018 2023
Significant expansion from organic growth & 

expanding into new markets

$12B

$20B

$25B

$31B

$88B
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Elastic’s growth vectors

As customer data
 volume grows

As customers adopt 
the cloud

As customers adopt higher 
subscription tiers

As customers adopt 
more use cases

As customers adopt 
more solutions

As new customers
adopt Elastic
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Market traction
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Enterprise traction
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TECHNOLOGY FINANCE TELCO CONSUMER HEALTHCARE PUBLIC SECTOR AUTOMOTIVE / 
TRANSPORTATION RETAIL

Airbus

The Elastic search platform is for everyone



Demonstrated success in growing solutions rapidly 

FY22 Mix FY22 Growth Rate Go-to-market

Security ~ 25% Fastest ● Land: SIEM
● Expand: endpoint + cloud security 

Observability 40%+ In-line with 
overall

● Land: log analytics
● Expand: APM + Infr. monitoring

Enterprise Search 
+ Stack ~ 35% Slower than 

overall

● Land: App Search
● Expand: Other use cases
● “Stack” includes long-tail of 

use cases

Mix estimated based on ACV bookings from CRM system. Does not include monthly cloud.13



     

93%
Subscription 
revenue mix

40% 
Elastic Cloud

26% Y/Y cc 

40% Y/Y cc 

53%
Self-managed

17% Y/Y cc 

As of Q3 FY23
cc= constant currency

High Recurring Revenue 
Model with Robust 
Elastic Cloud Growth 



Strong track record of driving growth
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39% 44% 50% 42% 43% 35% 30%

As Reported Y/Y Growth % 
Constant Currency Y/Y Growth %

36% 39% 45% 42% 44% 37% 34%
79% 77% 89% 84% 79% 71% 59%

As Reported Y/Y Growth % 
Constant Currency Y/Y Growth %

Cloud Revenue as a % of Total Revenue

76% 73% 84% 84% 80% 73% 62%
29% 29% 32% 34% 36% 37% 39%

34%
28% 50%

52%
39%

23%
27%

38%
40%

40%



Cloud % of Total Revenue

Customers are increasingly choosing Elastic Cloud

17%
FY19

22%
FY20

27%
FY21 FY22

35% 40%
Q3FY23



Robust expansion

Thriving Hyperscaler 
Partnerships

Strong customer 
acquisition

GTM MomentumSustained, Organic 
Mix Shift to Cloud

Organic GrowthTrack record of 
growth at scale

Strong Consumption 
Patterns

Sustaining the Cloud Momentum
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Why We Win

Large Elastic community, 
bottom up entry pointOpen Heritage

Differentiated 
Value

One platform, hybrid 
deployment, one price model

Any hyperscaler, monthly 
or annual contractCloud



Customer 
base 

Top Down to Expand

Growing and evolving 
sales forceSales force

Who want to do more with us 
(Hyperscalers, MSPs, MSSPs, GSIs, partners)Ecosystem 

Scaling GTM



Non-GAAP Operating Margin %

FY23*

3.4%

* Guidance midpoint/outlook as provided on March 2, 2023

Driving Non-GAAP Operating Margin

Includes effects of cost optimization actions activity announced on November 30, 
2022 as well as benefits from natural operating leverage inherent in the business 
model.

FY22

0.1%

FY24*

10%



Durable growth Profitable growth

Building a generational company

Cement leadership in log analytics, 
SIEM, and search applications 

Support customer shift to Cloud

Expand into new solutions 
leveraging the platform

Efficient bottom up adoption

Frictionless marketplace 
adoption

Enterprise focus

Efficient R&D on one platform

Competitive moat 
The power of search across 

unstructured data

Leverage from building in 
one platform

Open architecture
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Appendix



GAAP to Non-GAAP Reconciliations 
Operating Loss, Operating Margin and Net Loss per share

Sums may not add to totals due to rounding23



Customers: We define a customer as an entity that generated revenue in the quarter ending on the measurement 
date from an annual or month-to-month subscription. All affiliated entities are typically counted as a single customer. 

Customers >$100K ACV and Customers >$1M ACV: The annual contract value, or ACV, of a customer’s commitments 
is calculated based on the terms of that customer’s subscriptions, and represents the total committed annual 
subscription amount as of the measurement date. Month-to-month subscriptions are not included in the calculation 
of ACV.

Net Expansion Rate: To calculate an expansion rate as of the end of a given month, we start with the annualized 
spend from all such customers as of twelve months prior to that month end, or Prior Period Value. A customer’s 
annualized spend is measured as their ACV, or in the case of customers charged on usage-based arrangements, by 
annualizing the usage for that month. We then calculate the annualized spend from these same customers as of the 
given month end, or Current Period Value, which includes any growth in the value of their subscriptions or usage and 
is net of contraction or attrition over the prior twelve months. We then divide the Current Period Value by the Prior 
Period Value to arrive at an expansion rate. The Net Expansion Rate at the end of any period is the weighted average 
of the expansion rates as of the end of each of the trailing twelve months. The Net Expansion Rate includes the 
dollar-weighted value of our subscriptions or usage that expand,renew, contract, or attrit.

Definitions
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