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Ingersoll-Rand Solutions for Federal and Military Customers Described in New Government
Sales Brochure

Washington, D.C., April 25, 2002 - Ingersoll-Rand (NYSE:IR), a leading diversified industrial enterprise, today announced the
availability of a new sales brochure detailing the company's product offering for federal and military customers. Highlighting
Ingersoll-Rand's single source approach to this specialized customer segment, the brochure contains information about
products and solutions from each of the company's four global growth sectors, Climate Control, Infrastructure, Industrial
Solutions and Security and Safety.

"This brochure is an effort to help Ingersoll-Rand's customers locate the wide variety of solutions we offer," said Gordon
Stables, director government sales. "Additionally, the brochure provides important contact information to enable federal and
military procurement officers to obtain more information.”

The catalog is available by contacting Rod Blunk, manager of new business development at (202) 955-1450, via email at
rod_blunk@irco.com, or on Ingersoll-Rand's website at www.irco.com/corpinfo/government.html.

IR is a leading innovation and solutions provider for the major global markets of Security and Safety, Climate Control, Industrial
Solutions and Infrastructure. The company's diverse product portfolio encompasses such leading industrial and commercial
brands as Schlage locks and security solutions; Thermo King transport temperature control equipment; Hussmann commercial
and retail refrigeration equipment; Bobcat compact equipment; Club Car golf cars and utility vehicles; Torrington bearings and
components; PowerWorks microturbines; and Ingersoll-Rand industrial and construction equipment. In addition, IR offers
products and services under many more premium brands for customers in industrial and commercial markets. Further
information on IR can be found on the company's web site at www.irco.com.
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